Abstract: Based on a discrete choice experiment with 336 consumers, this study investigated whether the consumer propensity to choose a simplified European Union (EU) vs. non-EU denomination of origin for beef, instead of a specific country-of-origin (COO) denomination, depends upon the amount and type of credence information provided to the individual. The likelihood of choosing the EU/non-EU denomination of origin depended on the total number of other labelling credence attributes provided and also on the type of detailed credence attributes present in the choice. The presence of cues relating to animal welfare and far-reaching traceability had the highest likelihood of influencing the choice of the EU/non-EU denomination of origin. The compensatory qualities of each credence attribute in relation to the EU/non-EU origin denomination thus differed.
Introduction
Consumers have difficulties forming expectations of meat quality [1] , and there has been an increasing use of labels to provide consumers with information about credence quality attributes such as health-related effects, convenience, ethical factors, farm animal welfare, etc. [2, 3] . The importance of country-of-origin (COO) information for beef has been attributed to its role as a proxy, or heuristic, for meat safety through an availability bias related to country associations [4, 5] , hence companies are working to reduce consumer quality uncertainty and choice complexity. Findings by Dickinson and Bailey [6] confirm that consumer preference for COO might be low if not supported by other safety and credence attributes.
For non-minced beef, following the Bovine spongiform encephalopathy (BSE) crisis, there has been a requirement in the EU since 2000 to provide information about place (i.e., country) of origin (EU 1760/2000), including the presentation of an individual reference or code number referring to the specific animal and a licence number for the slaughterhouse. This mandatory labelling requirement regarding origin was motivated by an information asymmetry perspective in relation to consumer concerns about food safety and quality.
The European Commission has recently extended mandatory origin labelling to cover fresh and frozen pig, poultry, sheep, and goat meat (Regulation (EU) 1169/2011). Compared with the beef system, the labelling scheme for pig/poultry/sheep/goat is less demanding and requires information on the country in which the animal is reared and slaughtered (Commission Implementing Regulation
Theoretical Background

Cue-Based Decision Making
Cue-based decision making has recently come to be recognised as a stand-alone evaluation and consumer decision model [9] . This approach integrates cue utilisation (i.e., the search process) with consumer heuristics (i.e., decision making). A cue attribute refers to a product feature with a level (search criteria) that correlates with the levels of other attributes that may be available to reinforce the interpretation of the cue or that correlates with unavailable attributes so that the available cue can act as a proxy for, override, or replace these absent attributes. Consumers are then modelled to make decisions based on immediately present information, which is consistent with positional theory [10] in that they seek to gain information so that they can position their past experience in relation to new information, while asserting their own position (i.e., willingness-to-buy; like or dislike). The role and use of cue attributes are closely related to credence labels. Following Zand [11] , credence quality cues can then be expected to be considered ad hoc and only to the extent that they are congruent with current behaviour or deeds. However, when encountered, credence quality cues seldom occur in isolation, but rather with other cues as a related set in a choice situation. Those sets, when and where encountered, provide a temporal structure, which 'triggers a short-term set of related heuristics' [9] , p. 95.
Information Processing and Use of Labels
Informational theory research into consumers' information search processes has evolved over three dimensions: (a) the amount of information sought ('the depth') [12] ; (b) the type of information examined ('the content') [8] ; and (c) the order or pattern by which information is acquired ('the sequence') [13] . In this study, the focus was on the two former dimensions. The order or pattern relates to the accessibility of attribute information in people's memory, which is influenced by the quantity and frequency at which an individual attends to information but is not directly part of judgement and choice [14, 15] .
Regarding information depth, the literature suggests that relatively few informational items are used by consumers as a basis for their purchasing decisions and that relevance may be predicted by relatively few pieces of information (e.g., [16] ). In this respect, the EU/non-EU denomination and the specific COO may differ in the relative influence of origin information versus other product information. With aspects of familiarity [17] , perceptions of quality [18] , symbolic or emotional associations [19] , and consumer ethnocentrism [20] , COO can more specifically summarise consumers' perception of other product attributes. In contrast, a broader EU/non-EU origin label may require a larger assortment of informational cues for consumers to form an evaluation leading to the choice of such a product. This would be consistent with findings within a meta-analysis by Verlegh and Steenkamp [19] , who reported that the link between COO and perceived quality was particularly strong.
The type of information that consumers are likely to consider when choosing an EU/non-EU labelled product instead of a specific COO product is also of interest when analysing the information search process. A broader denomination implies more uncertainty, which might imply that, as found by Chisik [21] , it would be reasonable to expect consumers to strive for cognitive consonance, considering informational cues to support the formation of product preferences. Hence, choices for the EU/non-EU denomination may be conditioned by the presence of other labelling attributes that are in line with the person's attitudes, behaviour, beliefs, and/or knowledge to the extent that these attributes can compensate for the eventual lack of credence quality related to the more uncertain origin denomination.
Price information is similar to other labelling attributes in being subjected to eventual attention and processing by consumers in a choice situation [22] . Lockshin et al. [23] showed that low-involvement consumers were more prone to use price as a criterion in making purchase decisions than were high-involvement consumers. Price can be expected to influence product choices in three ways: in a compensatory way (trade-offs between the importance of the price versus other cues; in a conjunctive way (i.e., price is taken into consideration but only within a certain span); and, finally, as a simplifying choice heuristic [22] . Price information processing therefore relates to the depth and the content of the search process.
The interplay of and meaning in the interpretation of information elements establish a complicated search process, in particular as the preferences for labelling are likely to be diverse due to the existence of quite heterogeneous views on quality [2] . Little research seems to be available concerning the likely importance of labelling information. One exception is the study by Verbeke and Ward [24] , in which an ordered probit model was used to assess the impact of individual and labelling characteristics. A meta-analysis by Verlegh and Steenkamp [19] and results from Gao and Schroeder [25] suggest that consumer labelling preferences are highly conditional upon what labelling attributes are/are not included in the survey.
Material and Methods
Recruitment and Data Collection
The present analysis draws on data collected in Sweden in November to December 2012. The respondents (aged 18 to 75) were randomly recruited from an online panel provided by a marketing research company (n = 440). The respondents were initially screened for their beef purchasing frequency (purchasing beef at least one to two times per quarter-year was used as the cut-off). The response rate was 76.4% (n = 336). A small participation fee in the form of reward points (equivalent to SEK 10.5) was provided. Detailed demographic characteristics are shown in Table 1 . The sample contained slightly more men (54%) than women (46%) ( Table 1 ). The participant age was slightly higher than the corresponding age distribution of the Swedish population. The respondents were first asked (on a scale from 1 = I look at all to 5 = I do not look at any) about their self-reported attention to beef labelling information. A majority of respondents indicated that they look at all or most of the labelling information when buying beef (Table 2) . These results are similar to findings on how often consumers read nutrition fact panels on labels [26] . Table 2 . Respondents' stated use of labelling information when buying beef as a percentage.
Statement 1 Alternative Proportion
To what extent would you say that you look at the labelling information (on the package) when you buy beef today? I look at all 17.4 I look at most 36.0 I look at some, but not all 32.5 I look at just a few 11.6 I do not look at it 2.6
Stimuli: The Discrete Choice Experiment
Choice experiments (CEs) have become widely used in the field of food choice research. This approach is useful for understanding the demand for a new product with new attributes and also for examining behavioural issues [27] . When carefully designed, a CE conducts a temporal evaluation of attributes over a range of choices in order to reveal any significant relationships between choice and available attributes.
As well as being useful for the analysis of product demand, a CE provides an attractive, yet not widely explored, feature in allowing for the estimation of the choice probability for a product alternative, conditional upon the depth and content of the consideration set available to the individual when being asked to make the choice. In the context of food choice, it has been reported that CE estimates are sensitive to the dimensionality of the experimental design. Gao and Schroeder [25] and Caputo, Scarpa, and Nayga [28] found that the stability of preferences for cue attributes was affected by the number of attributes. They also reported that this effect existed for credence-type attributes but not for so-called independent attributes (i.e., aspects related to the physical nature of the product, information on which can be directly observed by the consumer). These results corroborate findings by Hensher [29] and suggest that the information processing strategy of individuals relates to the functional relationship between attributes available to individuals in the choice situation. Therefore, a partial profile design was created for the CE in this study. The partial profile design, which was first described by Green [30] , allows for more realism in the decision-making process, as product comparisons in real-life situations are less likely to always include identical labelling attributes. To replicate this presence/absence of certain information, the attribute levels within our CE were set as binary. In this way, at each choice (the temporal structure), a set of unique labels (i.e., cues) was made available. This aspect of the partial profile design makes the CE more reflective of the cue-based decision-making model by Hamlin [9] .
The partial profile design presents choice tasks that vary only in the levels of a subset of all attributes, which distinguishes it from a full-profile design (across all choice tasks and concepts, all attributes are present, although the levels of each attribute vary according to the experimental design). A full-profile design is not representative of more realistic in-store choice situations, as beef products typically differ in the extent of the labels presented on the package. The full-profile design has, however, been widely used in applied research, especially when the number of attributes is not too large or when there are only a few levels per attribute, or both (as recommended by Green and Srinivasan [31] ).
The use of a partial profile design is not without problems, however, as previous findings suggest that the importance of the price attribute may be reduced, leading to inflated willingness-to-pay estimates. Based on research by Hensher [29] showing that the likelihood of misspecified estimates increases with a narrower attribute range, it was therefore deemed relevant to include a rather wide array of price levels.
An unlabelled choice task approach was taken in the discrete choice experiment (DCE). The heading of each alternative (within choice tasks) was generic (i.e., beef alternative 1, beef alternative 2, etc.), and the only way to discriminate between the alternatives was through the attributes. An example of a choice task used for the DCE is given in Figure 1 . The respondents were asked to consider at most six attributes (middle and right-hand concept in Figure 1 ) and at least four attributes (left-hand concept). In this example, information (labels) referring to reference code, farm animal welfare, organic production, and health impact were not presented. The respondents were initially instructed that the DCE was related to beef products such as minute steak, pepper beef, roast beef, sirloin steak, and tenderloin. The respondents were told to assume that all other mandatory information regarding the choice was always present and that the alternatives presented in each choice task only differed in the attributes presented ( Table 3 ). The food labelling rules are set at the European Union level for all member states, and the general labelling requirements are currently set out in Regulation (EU) 1169/2011. This regulation outlines the mandatory information that must be included on all food product labels, including the product name, ingredient list, use-by date, and any specific instructions or conditions of use.
In each choice task, there were three alternatives. Two alternatives always included the specific COO denomination so as to allow for trade-offs between the remaining attributes presented and the specific origin. These alternatives correspond to existing labelling requirements. This was intended to establish a link to random utility theory and avoid the unfeasibility problem. Then there was one alternative with the EU/non-EU denomination of origin. The design provided a constrained balanced approach (i.e., equal occurrence of each attribute, except for the origin attribute, which was present for each alternative). The relative d-efficiency of the partial profile design was 0.93.
Each respondent was then faced with 22 choice tasks, which, drawing on the extant literature following Bradley and Daly [32] , represents a point at which most analysts would expect fatigue effects to have set in. However, more recent findings by Hess, Hensher, and Daly [33] , who reviewed and tested for scale differences due to the number of choice tasks in datasets within five stated preference studies from a number of disciplines, while controlling for contexts of familiarity with the market in question, showed an absence of fatigue effects. Similarly, Louviere et al. [34] show that there is little loss of reliability and validity when using larger and more complex choice tasks. In fact, the literature suggests that considerable gains can be achieved by increasing the number of choice tasks per respondent such as the generation of learning effects, which increase model structure reliability and precision [35] [36] [37] . It has been reported that a similar increase in model precision can be obtained by increasing the number of tasks as by proportionally increasing the number of respondents [36] . In addition, increasing the number of choice tasks has been reported to establish a learning effect whereby respondents have been found to learn to draw finer distinctions between attributes as they progress through the choice tasks. The respondents have thereby been reported to focus on brand or COO (as a proxy for other attributes) over price in the first task, while this effect diminishes in subsequent choice tasks [35, 37] . Moreover, a complete heterogeneous design [38] , rather than a blocked design, was used to increase the statistical efficiency by providing more variation across respondents and to reduce the problems of scale effects (i.e., variations in preferences due to the block of the design from which data were generated). The heterogeneous design meant that the respondents were randomly assigned one of 100 versions of the full design. On completion of the DCE, the respondents were asked to rate (on a scale from 1 = agree to 5 = disagree) their understanding of the task assigned to them in the DCE. This included three statements referring to (i) the ease of understanding of how to provide responses; (ii) an understanding of the labelling attributes; and (iii) the ability to express what is important concerning the labelling of beef. Furthermore, the respondents were asked (on a scale from 1 = very easy to 5 = very difficult) to rate the perceived difficulty in expressing which type of beef labelling information was important. This was to infer the cognitive burden related to the responses.
Given that the standard information is provided on the label or on the package, which of the following three beef products would you prefer? (The country flags are only illustrative).
Mark your choice by using the buttons, and please bear in mind the price that is associated with your choice:
Mark your choice by using the buttons, and please bear in mind the price that is associated with your choice: 
Statistical Analysis
Random utility theory (RUT) provides a family of probabilistic choice models that describe how choice probabilities relate to changes in choice tasks (i.e., attributes and their levels) and to individual choosers. In accordance with RUT, Equation (1) then describes the probability of individual n choosing alternative i from the choice task C n equalling the probability of the systematic (V in ) and random components (ε in ) of the latent unobservable utility associated with alternative i for individual n being larger than the systematic and random components of all other alternatives competing with alternative i within the choice task Equation (2) [39] .
where for all j options in choice set C n . The analysis of the DCE data was adapted to the study's purpose of examining the choice probability for a product alternative with an EU/non-EU denomination of origin conditional upon the depth and content of the consideration set available (i.e., credence quality cues). Therefore, a mixed logit model approach was developed. The model takes the nested nature between choice of denomination (individual preferences) and the (exogenous) explanatory variables into account within mixed effect estimation, thus allowing a random error component so as to capture individual heterogeneity in responses within and across choice sets.
In modelling the nested data structure of i persons who completed j choice tasks, with each task including k choice concepts, the general structure of the mixed logit model used was:
where the r × n matrix X is a representation of the r explanatory variables; β is a r × 1 matrix of the parametric coefficients to be estimated on X; the q × n matrix Z is a representation of the q random effects; ζ is a q × 1 matrix of the random effect coefficients to be estimated on Z so that it captures parts of the unobserved heterogeneity of the respondents; and ε is the idiosyncratic error of unexplained variance in the dependent variable. However, y is specified as a variable that follows a binomial distribution; for each respondent and for each choice concept in each choice task, this dependent variable takes a value of one for all those observations under which a respondent has chosen the EU/non-EU denomination of origin rather than the 'specific country' and a value of zero otherwise. The binomial distribution of y is consistent with the design of the choice sets. Therefore, we employed a logistic link function
such that the model in Equation (2) became:
This type of model is less common in econometrics but is widely used for experimental data obtained, e.g., in crop sciences, medicine, or psychology. In these disciplines, the models are known as 'linear mixed models' (e.g., [40] ). In contrast to the conditional logit model that is commonly used in the context of choice experiments, our approach has much more flexibly, which allows it to capture unobserved heterogeneity within the data through the random effects ζ.
The model in Equation (4) was estimated using a Restricted Maximum Likelihood (REML) model, as implemented in the lme4 package [40, 41] from the R network software [42] .
The model specification and the selection of the final model were based on the following steps:
1.
The model was set to explain the choice of the dependent variable 'EU/non-EU origin' as a function of price level and the number of additional attributes provided as explanatory variables X.
2.
Alternative specifications of Z were estimated as random effects; the selection of the best random effects specification was based on Likelihood Ratio tests for model selection. 3.
The model was tested under alternative specifications of the explanatory variables, treating 'Price level' and 'Number of information items provided' as either discrete or continuous variables or as a combination thereof. 4.
In a second set of regressions, the variable containing the number of information attributes was replaced by dummy variables for the actual information categories that were provided.
The marginal effects were computed according to procedures outlined by Fernihough [43] , but, with the code provided, they were revised because it simulates only one standard error for all marginal effects. The marginal effects in the present study were averages of the sample marginal effects (rather than average marginal effects) and were computed by multiplying each coefficientβ estimated from Equation (4) by the transformed values from the logistic probability density function of the predicted values [43] .
Results
Consumer Use of Labelling Information
The majority of respondents indicated that they found the response format easy to understand and that they grasped the meaning of the labelling alternatives (Table 4) . Furthermore, with respect to the relevance of labelling attributes to judgement and choice, the majority of respondents indicated that they were able to express the importance that they assigned to beef labelling attributes (Table 4) . Moreover, the results suggest that the respondents considered the cognitive burden in expressing attribute importance to be low, with almost 50% of respondents reporting the task to be easy or fairly easy (Table 4) . Table 4 . Respondents' evaluation of the response formats as percentages.
Statement Alternative Proportion
It was easy to understand how I should provide my choices 
Attribute Information Search
There were i = 336 respondents who completed j = 22 choice tasks, with each task including k = 3 choice concepts, leading to n = 22,176 observations. In the DCE, 68 respondents (20.2%) never chose an alternative with the EU/non-EU denomination. This left 268 respondents who chose the EU/non-EU labelled denomination in at least one choice set. The distribution of the number of times that each respondent selected the EU/non-EU denomination within the DCE is presented in Figure 2 . Among the respondents who selected it at least once, there was a minority (n = 52) with less frequent use (maximum three selections) of this alternative, whereas the average was 6.2 (SD = 4.7). In total, the EU/non-EU alternative as denomination of origin was selected 2094 times. respondent selected the EU/non-EU denomination within the DCE is presented in Figure 2 . Among the respondents who selected it at least once, there was a minority (n = 52) with less frequent use (maximum three selections) of this alternative, whereas the average was 6.2 (SD = 4.7). In total, the EU/non-EU alternative as denomination of origin was selected 2094 times. 
Amount of Information Sought
The relationship between the number of extrinsic attributes present in the choice concept when selecting the EU/non-EU denomination is presented in Figure 3 and that between the levels of the price attribute and the selection of the EU/non-EU denomination in Figure 4 . The probability of selecting the EU/non-EU denomination was increasingly related to the number of extrinsic attributes present in each choice concept up to the level of six additional attributes. Furthermore, the probability of selecting the EU/non-EU denomination was highest for lower levels of the price attributes and then decreased as the price level increased. 
The relationship between the number of extrinsic attributes present in the choice concept when selecting the EU/non-EU denomination is presented in Figure 3 and that between the levels of the price attribute and the selection of the EU/non-EU denomination in Figure 4 . The probability of selecting the EU/non-EU denomination was increasingly related to the number of extrinsic attributes present in each choice concept up to the level of six additional attributes. Furthermore, the probability of selecting the EU/non-EU denomination was highest for lower levels of the price attributes and then decreased as the price level increased. respondent selected the EU/non-EU denomination within the DCE is presented in Figure 2 . Among the respondents who selected it at least once, there was a minority (n = 52) with less frequent use (maximum three selections) of this alternative, whereas the average was 6.2 (SD = 4.7). In total, the EU/non-EU alternative as denomination of origin was selected 2094 times. 
Content and Compensatory Effects Related to Origin
When estimating the Restricted Maximum Likelihood (REML) model for explaining the choice of the EU/non-EU denomination as a function of price level and the number of extrinsic attributes, it was found that, in all model specifications, the model without random effects was rejected based on Akaike information criterion (AIC) and likelihood ratio tests. Furthermore, when assessing the alternative random effect specifications, it emerged that models with random effects for individual respondents and concepts performed best according to the AIC and likelihood ratio test criteria, respectively.
As Table 5 (marginal effects) shows, the effect of a one-unit change in price on the log of odds of choosing beef with a EU/non-EU denomination compared with a product with a specific COO denomination was negative, whereas the effect of adding information through the provision of additional extrinsic attributes was positive. In this calculation, dummy variables for price levels (base level was set at 200 SEK/kg) and the number of extrinsic attributes (base level was set at zero) were used. The negative estimates for higher levels of the price attribute and the estimates for the information provision confirm the indications in Figures 3 and 4 of a declining propensity to select the EU/non-EU denomination at higher price levels. The results also indicate that a positive information effect exists already for one additional labelling attribute and that the marginal effect then declines for the provision of two to three additional attributes but increases again and reaches its maximum at six additional attributes, after which it declines.
In contrast, the null hypothesis that all fixed effects on price are jointly zero was strongly rejected (Probability (>χ 2 ) < 0.001)) by a Wald test of the restricted model against the unrestricted model. Furthermore, when testing the null hypothesis of equality for any two pairs of estimated coefficients on the price levels, this null hypothesis was rejected throughout (p < 0.01). This implies that price changes have an effect on choice decisions and that there is no reason to expect a price range within which a change in the product price would not matter.
When testing for the joint equality of the estimated coefficients on fixed effects for the number of information attributes provided, the null hypothesis of equality of any two coefficients was rejected for all pairs of coefficients, except for the case of six versus seven information attributes (Pr (>χ 2 ) = 0.23)). 
When testing for the joint equality of the estimated coefficients on fixed effects for the number of information attributes provided, the null hypothesis of equality of any two coefficients was rejected for all pairs of coefficients, except for the case of six versus seven information attributes (Pr (>χ 2 ) = 0.23)). Furthermore, we tested for interaction effects between the total number of extrinsic attributes present in the choice concept and the price level in order to identify interdependencies between information provision and price. The results from estimation of the REML model are presented in Table 6 . It was not possible to estimate other combinations of interaction effects due to singularities. Moreover, it should be noted that the measuring scale for the information variables differs between Table 5 (nominal) and Table 6 (metric). In Table 5 , the count of information attributes provided during the experiment is added as a dummy, while Table 6 refers to the continuous number of information attributes.
Interestingly, the results in Table 6 suggest that the provision of more cues alone did not significantly increase the probability of a respondent choosing the EU/non-EU denomination. On the other hand, an increasing price level of a beef product with the EU/non-EU denomination alone was sufficient to decrease the choice probability, while the null hypothesis that all fixed effects on price are jointly zero was again strongly rejected.
However, the joint effect of the price variable and the number of extrinsic attributes was found to be positive and significant, although the significance level for the price level of SEK 225 per kg was just below the five percent threshold (Table 6 ). Taken together, this suggests that a higher price level and more information give a slightly positive effect, but the increasing marginal effect of this is much smaller than the decreasing negative marginal effect on price. Thus, even though there was a partial positive effect of higher price and more information on the likelihood of selecting the EU/non-EU origin denomination, it is most likely that this effect would be over-compensated for by the negative price effect. The extent to which each labelling attribute influenced the choice of the EU/non-EU denomination (i.e., the content part of information processing in accordance with [13] ) is reported in Table 7. The REML model was then re-estimated with each credence attribute coded as a dummy variable. This part of the analysis addressed the compensatory qualities of each credence attribute in relation to the zone of origin denomination. It was found that the extent of good animal welfare and information about whether the animal was medicated for preventative purposes had the highest marginal effects. The results from the model also suggested that information about organic production and traceability to a group or a specific animal had an intermediate influence over the respondents' choice. The type of animal feed used during production and traceability to either a specific slaughterhouse or a specific breeder had the lowest positive effect on the choice of the EU/non-EU denomination but were still significant factors. In this context, the null hypothesis that all fixed effects on price are jointly zero was again strongly rejected, as was the pair-wise null hypothesis of equal coefficients on discrete price levels. This implies that there was no price range statistically less important for the choice decision. Equality testing for the credence attributes was not performed since any labelling attributes or interactions between these should be allowed to have the same coefficient by chance.
Turning to a comparison between the REML models for the amount of information provided (i.e., Table 5 ) and the content of information provided (i.e., Table 7 ), a likelihood ratio test of (two times) the difference of the log-likelihoods from both models confirmed that the specification in Table 7 fitted the data significantly better (χ 2 = 123.32 degrees of freedom (df) = 4, Pr (>χ 2 ) < 0.001). In this standard test, the model in Table 5 (df = 15) served as the 'null' model and the model in Table 7 (df = 19) as the 'alternative' model. The underlying null hypothesis of this test was that the model with more informative parameters does not fit the data significantly better (according to the log-likelihood) than the model with fewer informative parameters. In the test, this hypothesis was rejected. 
Discussion
Existing data show that country images (origin) provide cognitive, ethical, and moral meaning to consumers making comparisons of domestic and imported food [44] . These COO images have a direct affective effect (i.e., sense of belonging) on consumers' purchasing decisions [19, 45] ). A vast body of literature has reported that consumers in many countries have preferences for domestic beef (e.g., [2, 46, 47] ). This line of research has provided evidence on the importance of country or, more locally, specific origin denomination and, when the methodology has allowed, on the relative importance of origin versus other attributes included in the studies. However, such research has typically provided less information about the drivers for alternative levels of the origin used within each study.
Despite the importance attributed to a specific COO denomination, the possibility that consumers would be willing to choose beef with an alternative denomination of origin when such is available still cannot be ruled out. A recent study by Tonsor, Schroeder, and Lusk [48] reported that US consumers did not differentiate their valuation of meat products with 'Product of North America' and 'Product of the United States' labels, whereas products carrying the label 'Product of Canada, Mexico, and US' were the least preferred. The results from the present study confirm that a choice of the broader denomination instead of the country-specific denomination is possible: 268 out of 336 respondents (79.8%) chose the broader denomination instead of the country-specific denomination in, on average, 6.2 out of 22 choice sets (28%).
Amount of Information Sought
The analysis examined how the choice of EU/non-EU origin depended on the number of other credence attributes together with the price information. The estimated marginal effects related to the number of other credence attributes presented provided somewhat mixed results. The largest choice likelihood occurred with as many as six additional attributes. Therefore, when weighted against labelling with a specific COO, the EU/non-EU origin alternative required a larger set of additional information to compensate for and qualify the decision. However, the likelihood function was asymmetrical, with the provision of only one additional credence attribute as the second most decisive level of information. Verbeke and Ward [24] and Verbeke and Roosen [49] found weak consumer interest in meat labelling information. Hence, having just one additional cue functioned just as well as having more. One reason for the stronger requirement for more information found in the present study may be that the choice of the EU/non-EU denomination triggered a more analytical evaluation. This seems plausible, as respondents indicated that their perceived level of difficulty with the choice format was low and that they were able to understand the meaning of the attributes quite well. In a more contextual setting, consumers would face a broader set of labelling information. Further testing in real purchasing occasions would bring an understanding of the compensatory role of credence labelling information for consumer acceptance of the EU/non-EU denomination.
Furthermore, the probability of choosing the EU/non-EU origin denomination decreased in relation to increasing price for the beef concepts. This effect of price corroborated results by Mesías et al. [50] and reflected that beef with this origin label is considered a normal good.
Another finding concerned the joint influence of price and the number of other credence attributes for the joint probability of choosing the EU/non-EU denomination of origin. The provision of information, irrespective of extent, was found to have a much lower influence than price. Keeping price constant while increasing the extent of other credence information had no significant effect on choice probabilities, while the opposite significantly reduced the choice probabilities. The existence of a nested effect of price and scope of labelling information has received little attention within research on food decision making. This suggests that the preferences between the price attribute and the other attributes may not be weakly separable, meaning that the underlying utility function would not be linear in its arguments, as is typically assumed, but rarely asserted, in the mainstream research using DCE to estimate willingness-to-pay for food quality attributes.
Content and Compensatory Effects Related to Origin
Lastly, this study examined the importance of different types of information so as to identify the major drivers for the probability of choosing the EU/non-EU denomination rather than the specific COO denomination. Bernués et al. [2] noted that information about production systems and quality control constitutes credence cues, which can be transformed into search attributes to guide the evaluation of concerns by the consumer. It has been predicted that future developments in the production and consumption of beef will focus on environmental protection, animal welfare, health benefits related to nutrition, and aspects relating to responsibility [51] .
Findings concerning attributes related to production systems showed that labelling information on the extent of good animal welfare during production was the most decisive attribute to drive the choice of the EU/non-EU denomination of origin. Information about whether or not the animal was medicated for preventative purposes was also of high importance for consumers' judgement and the choice of the origin denomination. The use of preventive medication such as antibiotics is in itself a typical indicator of animal welfare problems [52] . However, such information has not yet been provided to Swedish meat purchasers, as, by national law, medication is only permitted based on confirmed disease cases. Notably, the type of feed given when raising the animals was of the lowest importance among the factors to increase choice probability. This aspect is of relevance in relation to the importance given to animal welfare, as there is a relationship between rearing systems and feed use.
Interestingly, the attributes related to traceability were of the least decisive importance. This could be taken to indicate the passive nature of this type of labelling information, as such details are needed just in case of adverse outcomes. Among the cues related to quality control, traceability to group or specific animal had a higher influence on choice probabilities. As the additional attributes related to a specific slaughterhouse, which is mandatory information, or to a specific breeder, this result means that consumers choosing the broader EU/non-EU denomination gave priority to greater depth in their information search. Interestingly, the marginal choice effect for the reference code attribute, which is also mandatory, was similar to the effect of traceability to a specific group or animal. The reference code itself is of little use in guiding the consumer with respect to information content. The important information found here may mean that consumers assign a value to the objective nature of this attribute.
Together, these findings corroborate findings in earlier studies that indicate that Swedish consumers place high importance on more explicit animal welfare aspects in livestock production (e.g., [53] ). Furthermore, information about organic production, the extent of environmental impact from livestock production, and the extent of social responsibility was given an intermediate position of influence on the choice probability. Information about the impact on health from the consumption of beef was at the same level as information on environmental impacts. This is interesting as it suggests that individuals have weighed a direct effect (health) equally with an indirect effect (environment).
Conclusions
For the food industry, a decision on the particular labelling of origin information to provide this to final consumers may have implications for competitive advantage. Firms within food supply chains typically operate private systems for traceability, transparency, and quality assurance. Further obligations set by mandatory labelling requirements for identity or product segregation are costly, with the potential to distort investments and marketing incentives in relation to markets or products with fewer such obligations. Hence, an EU/non-EU label of origin for meat could reduce the costs of segregation and identity preservation, increase the mobility of meat produced within the EU, and affect trade, leading to potential consumer price decreases.
This study showed that adopting a more general EU/non-EU label of origin, instead of today's mandatory label of specific COO, would require priority to be given to information depth (i.e., the amount of information sought) and content (i.e., the type of information examined). Regarding the depth of information, we found that relatively many informational items were used by consumers as a basis for choosing the EU/non-EU label of origin. We also found that consumers in such decisions considered the joint influence of price and depth of information, with the price being the overwhelming aspect influencing consumer behaviour. As the provision of information is costly from the perspective of the industry, this means that the EU/non-EU origin label would be more useful for products in the lower range of the quality span. Regarding the content of information, we found that Swedish consumers in this case would give priority to information relating to animal welfare. Far-reaching information on traceability to a specific group or animal was also found to be of high importance.
